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Purpose

+A Help you understand certified
eguipment appraisals so that é .

A You can improve bidding process,
get better quality information In
return, and understand the
pertinent sections in the report
that Is provided

A When do you perform them?



Nationwide Valuations
services

+

A All 50 states

A USPAP and SBA Compliant

A 7-10 Business Day Turnaround
A Rush Valuations

A Update Valuations

A Certified through NEBB Institute



EAOfSA / RSI services

+A 3 Certifled Machinery and Equipment
Appraisers (CMEA)

A Office has 2 Recovering Engineers

A Performed over 150 Appraisals since
2009

A No specialty items such jewelry,
antiques, art, inventory, etc.

A All over the US 1 Like Ross we will get
other appraisers to do data collections
out of state



Agenda
—+4a USPAP / definitions discussion

A Pertinent information for better
bidding

A Data Collection

A Understanding the
Reportéef fi ciently



USPAP - Uniform Standards of
Professional Appraisal Practice

+

A Congress adopted in 1989
I Result Savings and Loan Crisis

A All types of appraisal services
I Real Estate
I Personal Property (equipment)
| Businesses

A Standards 7 and 8 for Equipment
A Modified every 2 years



Major Changes to USPAP

+A Prior to the 2014 -15 USPAP, there
were three Report Options:

I Self -Contained Appraisal Report
I Summary Appraisal Report
I Restricted Use Appraisal Report
A Since January 1, 2014, there are
two Report Options:
| Appraisal Report (Multi  -user)
I Restricted Appraisal Report



Additional Comments /
Detail iIn Report for a
Multi -User Appraisal

Item 42A-B — 2017 Cargo Craft EV7162 - The appraiser was only able to locate new units for
sale due to the age of these items. Both of these units are slightly damaged with some minor
dents. Due to the limited data points, the appraiser used the effective age depreciation approach.

Item 43A-B —2002 Belshe WB-12 Trailers — These are heavy duty trailers albeit in a used
condition. The appraiser was able to find similar units for sale and auction for the market data
approach.

Item 44A-B — 2005 Big Tex 120A-20 - The appraiser was able to find similar units for sale and
auction for the market data approach.




IMPORTANT TERMS
—ﬁ{—Effective Date

A End User

A Scope of Work
I What appraiser did and HOW they

developec
I Is it appro
A Type of Va

oriate for the assignment

Uues

A Capital List vs Support Items
A Approaches Used ;



USPAP - Values

N

jﬁCommon Types of Values
I Fair Market Value (FMV)

I Orderly Ligquidation Value (OLV)

A Online auctions like Ritchie Bros and
AuctionTime , Proxibid , eBay

I Forced Liquidation Value (FLV)
A Quick Sale 1 courthouse auctions

I Rare that all 3 are requested
A Other Types of Values

I Salvage (parts) & Scrap (material)
I FMV i Installed, Removed, Cont. Use
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USPAP - Approaches

A Market Data
I Databases of Sold or For Sale ltems
I We believe most accurate
I Changes in demand
A Cost Approach (Depreciation)
I Physical, Functional, Economic (Ext.)
I Lack of Market Data
I Custom or Unique Equipment
A Income Approach
I Rarely if ever used
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Depreciation/Effective Age

—@ppearance, Age, Hrs/Miles, Maintenance,
torage, Operating Conditions, etc.
- Gr and ma 0w OifigdrVehicle
NOTE: Watch out for appraisals where this
IS only approach
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Bidding

A Scope of Work

4

Purpose (loan, refi, gift, tax € )

Req. to verify existence (onsite)

Threshold of Value - $2k, $5k (SBA), or ??
A Estimated and/or Orig. Cost helps!!!!
A Detailed Equipment List

I Supporting Items (bulk)
.
|
|

Type(s) of Value (FMV, FLV, OLV)

I Timeframe needed
- Effective Date

A Number of Intended Users (SBA+1)

Adds cost and determines report type
Additional Detail on the Items
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Bi ddi ng Cont od

A{A Equipment Owner
A Client
A Intended User (bank and SBA)
A SOP Requirement >$250k
A Onsite
| # of locations

I Hours of operation

I Hands on verification for UCC check,
nas It been sold, wrecked, more
equipment not under loan, etc.
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Bi ddi ng -Oesktop > d

A{A. Desktop Report usually done for
cost and time reasons

I Year, Make, Model, Serial Number,
Hrs , Condition, Comments, Maint

I Quality of Information will reflect in
the accuracy of the values

A Delays In Recelpt of information
will delay the report

I condition and information accuracy
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EXAMPLE BID REQUEST

_q

Mo

& ASSOCIATES, INC.

RSI & Associates, Inc.

Lender Support Division
361-994-8095 ext. 100
clientservices@value-solutions.com

Request a Bid Proposal
Equipment Appraisal

GENERAL INFORMATION

Name of Assignee / Lender:
Office Phone:

Organization Requesting Bid:
Email Address:

Date
Cell Phone:

INFORMATION ON PROPOSED EQUIPMENT APPRASIAL

Subject Company:
Location(s) Of Equipment:

DBA (if applicable):

Industry:

City: State / Territory:

Type of Appraisal Needed:
[8) Desktop (Company Owner/Lender to provide data)
O Desktop with Site Inspection*
(Desktop with Certified Site Inspection)
O Formal On-site* (Appraiser Goes On-site / Collects Data)
*If equipment is at multiple locations, indicate in comments below.
Threshold of Value
(for individual items to be appraised)
[®] Standard $5,000
O Other:
Include Support Items in Appraisal?
(Those items below Threshold) [ Yes [J No

DOCUMENT REQUEST:
(Check each box of the documents you are pr

Zip Code:
Purpose of Use for Appraisal:
O Conventional Financing
[®) SBA Loan Guarantee
[0 USDA Loan Guarantee
O Other:

Values Needs (Check all that apply):
Fair Market Value [ Forced Liquidation
[] Orderly Liquidation [ Other:

Desired Turnaround:
[¢] Standard 12-15 Business Days
O Expedited 7-10

[ Equipment List (Detail is Appreciated)

[] Depreciation Schedule (Most Recent Tax Return)
[] CPA's Depreciation Worksheets

[ Internal Depreciation Schedule Worksheets
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NWV RFQ Form

Contxct Information 21: {namephone 3

Bchd

Contact Information 82

et

Contsct Information 23: |name,phone 3,/e

Speial Instructions:

Lender Name:

Irtemdied use of the rep

Intenden users of the Tepo

Pl s pravide it ik

CORFIDE
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Data Collection

A Can be the most valuable service
for existing loans for the
accounting of items

I Typically time consuming and costly

AJuUust because 1 tos o
sheet or Depreciat.
mean 1 tos there and

condition. 19



- Dream

Data Collection
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10N

Data Collect




Item On Capital List




Capital List T Individual Items

+



